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Client Name:
____________________________________

Date:

____________________________________
Representative's Name:

____________________________________

Date & Where Financial Services Guide 



Given To Investor:

____________________________________

Section One – Personal Details

	Title
	
	
	
	

	Surname
	
	
	
	

	First Name
	
	
	
	

	Second Name
	
	
	
	

	Preferred Name
	
	
	
	

	Initials
	
	
	
	

	
	
	
	
	

	Gender
	
	
	
	

	Date of Birth
	
	
	
	

	Marital Status
	
	
	
	

	Nationality
	
	
	
	

	Tax File Number
	
	
	
	

	Resident Status
	
	
	
	

	Tax Resident Status
	
	
	
	

	
	
	
	
	

	Next of Kin
	
	
	
	

	Relationship
	
	
	
	

	
	
	
	
	

	Health
	
	
	
	

	Smoker
	
	
	
	


Tax File Number: Please see section 15 in regards to the tax file number Privacy Declaration.
Section Two– Contact Details

	Home Phone
	
	
	

	Work Phone
	
	
	

	
	
	
	

	Mobile Phone
	
	
	

	
	
	
	

	Home E Mail
	
	
	

	Work E Mail
	
	
	

	
	
	
	

	Residential Address
	

	Postal Address
	

	
	
	
	

	Other Contact Details
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	


Section Three – Employment Details
	Status
	
	
	

	Start Date
	
	
	

	Employer
	
	
	

	Job Title
	
	
	

	Salary
	
	
	

	Superannuation
	
	
	

	Interest Income
	
	
	

	Dividends
	
	
	

	Rental Income
	
	
	

	Packaged Items
	
	
	

	
	
	
	


Centrelink Benefits

	Eligible
	
	
	

	Type of Pension
	
	
	

	Centrelink Relationship Number
	
	
	

	Have you gifted Assets in the last 5 years
	
	
	

	
	
	
	

	Aged Care
	
	
	

	Are you aware of the complexity of Aged Care Facilities (for parents, grand parents or friends)
	
	
	

	
	
	
	

	
	
	
	


Section Four – Estate Planning

	Do you have an existing will?
	
	
	

	Is the Will Current
	
	
	

	Date of Last Will
	
	
	

	Location
	
	
	

	
	
	
	

	Beneficiaries
	
	
	

	
	
	
	

	
	
	
	

	Executor
	
	
	

	
	
	
	

	
	
	
	

	Power of Attorney
	
	
	

	Type of Power
	
	
	

	
	
	
	


Section Five – Dependants

	Name
	Sex
	Relation
	Financially Dependant
	Date of Birth
	Age
	School 

(Private \ Public)

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	

	
	
	
	
	
	
	


Section Six – Goals And Objectives     (Lifestyle and Financial)
	 
	DETAILS
	AMOUNT

	IMMEDIATE (less than 6 months)
	

	
	
	

	
	
	

	
	
	

	
	
	

	SHORT TERM (up to 3 years)
	

	
	
	

	
	
	

	
	
	

	
	
	

	MEDIUM TERM (3 to 5 years)
	

	
	
	

	
	
	

	
	
	

	
	
	

	LONG TERM (over 5 years)
	

	
	
	

	
	
	

	
	
	

	
	
	


Section Six – Cash Flow Budget
The following section has a detailed cash flow budget which you may like to complete to assist you. However the main information we require is your total estimated spending for the following twelve months. It may help if you think about how much you spend each month and obtain a yearly figure. Please also consider any annual expenses such as holidays.

Estimated Monthly Expenses

_________________

Estimated Annual Expenses

_________________

Over the next five years do you have any significant expenses planned such as house renovation or house purchase?
YES/ NO

If yes please detail
___________________________________________________
ESTIMATED CASH FLOW IN RETIREMENT

Please only complete if relevant to your individual situation;

If you are contemplating or planning for retirement you need to think about how much income you will require each year in retirement.





_________________
Please complete the following details 

At what age do you expect to retire and when would you like to retire?
_________________

Required annual income after tax in order to meet desired lifestyle

_________________
Would you like work part time in retirement or would you 

prefer to be fully retired?






_________________
If you intend to work part time how long do you estimate you will work for and how much do you expect to receive?








_________________
If you intend to work part time how long do you estimate that you will work for and how much do you expect to earn each year?






_________________
Do you expect to receive any inheritances or other funds in retirement?
________YES/NO__

If yes how much do you expect to receive?




_________________
Section Six – Cash Flow Budget (Optional)
Detailed cash flow analysis; please only complete if you wish.
	Your expenses
	
	
	

	
	
	
	

	Liability debt repayments
	Weekly
	Monthly
	Annually

	House
	 
	 
	 

	Mortgage
	 $                              
	 $                              
	 $                         

	Vehicle(s)
	 
	 
	 

	Lease/loan repayments
	 $                              
	 $                              
	 $                         

	Other
	 $                              
	 $                              
	 $                         

	Total
	 $                              
	 $                              
	 $                         

	Living expenses - fixed
	 
	 
	 

	Rent
	 $                              
	 $                              
	 $                         

	Council rates
	 $                              
	 $                              
	 $                         

	Registration
	 $                              
	 $                              
	 $                         

	Car servicing
	 $                              
	 $                              
	 $                         

	Car insurance etc
	 $                              
	 $                              
	 $                         

	Children's education
	 $                              
	 $                              
	 $                         

	Health insurance
	 $                              
	 $                              
	 $                         

	Life insurance
	 $                              
	 $                              
	 $                         

	Income protection
	 $                              
	 $                              
	 $                         

	Accounting/legal fees
	 $                              
	 $                              
	 $                         

	House insurance
	 $                              
	 $                              
	 $                         

	Others
	 $                              
	 $                              
	 $                         

	Total
	 $                              
	 $                              
	 $                         

	Living expenses - variable and discretionary
	 
	 
	 

	Household 
	 
	 
	 

	Electricity
	 $                              
	 $                              
	 $                         

	Water
	 $                              
	 $                              
	 $                         

	Gas
	 $                              
	 $                              
	 $                         

	Groceries/alcohol
	 $                              
	 $                              
	 $                         

	Telephone
	 $                              
	 $                              
	 $                         

	Internet
	 $                              
	 $                              
	 $                         

	Pay TV
	 $                              
	 $                              
	 $                         

	Incidental
	 $                              
	 $                              
	 $                         

	Clothing
	 $                              
	 $                              
	 $                         

	Entertainment
	 $                              
	 $                              
	 $                         

	Transport
	 $                              
	 $                              
	 $                         

	Memberships/subscriptions
	 $                              
	 $                              
	 $                         

	Fuel
	 $                              
	 $                              
	 $                         

	Holidays
	 $                              
	 $                              
	 $                         

	Others (donations \ misc)
	 $                              
	 $                              
	 $                         

	Total
	 $                              
	 $                              
	 $                         

	Total living expenses
	 $                              
	 $                              
	 $                         

	Total Expenses
	 $                              
	 $                              
	 $                         


Section Seven – Assets and Liabilities
	ASSET DESCRIPTION
	LEGAL OWNER
	AMOUNT

	Principal Residence
	
	

	Less Mortgage
	
	

	Balance 
	
	

	
	
	

	Investment Property
	
	

	Less Loan
	
	

	Balance 
	
	

	
	
	

	Motor Vehicle 1
	
	

	Less Finance
	
	

	Motor Vehicle 2 
	
	

	Less Finance
	
	

	Net Motor Vehicle
	
	

	
	
	

	Home Contents
	
	

	Other Assets
	
	

	Total Lifestyle Assets
	
	

	
	
	

	Investment Property
	
	

	Less Loan
	
	

	Balance 
	
	

	
	
	

	Shares Held
	
	

	Managed Funds Held
	
	

	Other Investment Assets Held
	
	

	
	
	

	
	
	

	Superannuation (Total Balance Only – See Section Eight)
	
	

	
	
	

	
	
	

	Total Investment Assets Held
	
	


Section Eight – Superannuation

	Fund Name
	Owner
	Accumulation \ Defined Benefit \ Allocated Pension \ Term Allocated Pension
	Balance
	Exit Fees

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	


Section Nine – What Type of Investor Are You?
	1. Which of the following best describes your current stage of life?
	Client
	Partner
	Score

	
	
	
	

	a) Single with few financial burdens. Keen to accumulate wealth for the future. Some funds must be available for enjoyment such as cars, clothes, travel.
	
	
	50

	b) A couple without children. Preparing for the future by establishing a home. A high purchase rate of consumer items. You’re probably better off financially now than you may be in the future.
	
	
	40

	c) Young family. The peak home purchasing stage. You have a mortgage and maintain only small cash balances. Probably dissatisfied with your financial position and savings.
	
	
	30

	d) Mature family. You’re in your peak earning years and have the mortgage under control. Your partner works and children are growing up and have left home/require less supervision. You’re thinking about retirement, although it may be years away.
	
	
	50

	e) Preparing for retirement. You probably own your home and have few financial burdens, you want to ensure you can afford a comfortable retirement. Interested in travel, recreation and self-education.
	
	
	20

	f) Retired. You rely on existing funds and investments to maintain your lifestyle. You may be receiving the pension. Keen to enjoy life and maintain your health. 
	
	
	10

	
	
	
	

	
	
	
	

	2. In the light of current interest rates, what return do you reasonably expect to achieve from your investments?
	Client
	Partner
	Score

	
	
	
	

	a) Standard term deposit rate as I don’t want to risk my capital
	
	
	****

	b) Current inflation rate plus 2-4% pa
	
	
	20

	c) Current inflation rate plus 5-7% pa
	
	
	30

	d) Current inflation rate plus 8-12% pa
	
	
	40

	e) Over 12% pa
	
	
	50

	
	
	
	

	
	
	
	


Section Nine – Investor Risk Profile
	3. If you didn’t need your capital for more than 10 years, for how long would you be prepared to see your investment performing poorly before you cashed it in?
	Client
	Partner
	Score

	
	
	
	

	a) You would cash in if there was any loss in value
	
	
	****

	b) Up to 4 months
	
	
	10

	c) Up to 1 year
	
	
	20

	d) Up to 1.5 years
	
	
	30

	e) Up to 2.5 years
	
	
	50

	
	
	
	

	
	
	
	

	4 How familiar are you with investment markets?
	Client
	Partner
	Score

	
	
	
	

	a) Very little understanding or interest
	
	
	10

	b) Not very familiar
	
	
	20

	c) Have enough experience to understand the importance of diversification
	
	
	30

	d) Understand that markets fluctuate and that different market sectors offer different income, growth and taxation characteristics 
	
	
	40

	e) Experienced with all investment sectors and understand the various factors which influence performance 
	
	
	50

	
	
	
	

	5 Which profile do you feel most comfortable with?
	Client
	Partner
	Score

	
	
	
	

	a) Preferably guaranteed returns
	
	
	10

	b) Stable, reliable returns
	
	
	20

	c) Some variability in returns
	
	
	30

	d) Moderate variability in returns
	
	
	40

	e) Unstable, but potentially higher returns
	
	
	50

	
	
	
	


Section Nine – Investor Risk Profile
	6 What would your reaction be if six months after placing your investments, you discover that, in line with what is happening in the financial markets generally, your portfolio has decreased in value by 20%?
	Client
	Partner
	Score

	
	
	
	

	a) Horror. Security of your capital is important and you did not intend to take such a large risk
	
	
	10

	b) You would cut your losses and transfer your funds into more secure investment sectors
	
	
	20

	c) You would be concerned, but would wait to see if the investments improve
	
	
	30

	d) This was a calculated risk and you would leave the investments in place, expecting performance to improve 
	
	
	40

	e) You would invest more funds to lower your average investment price, expecting future growth
	
	
	50

	
	
	
	

	
	
	
	

	7 Which of the following best describes your purpose for investing?
	Client
	Partner
	Score

	
	
	
	

	a) An investment horizon longer than 5 years. You understand investment markets and mainly invest for growth to accumulate long-term wealth 
	
	
	50

	b) Not nearing retirement, have surplus funds to invest and aiming to accumulate long-term wealth from a balanced portfolio 
	
	
	40

	c) You have a lump sum (for example, an inheritance) and are uncertain about the secure investment alternatives available 
	
	
	30

	d) You are nearing retirement and want sufficient funds to enjoy your retirement.
	
	
	20

	e) Some specific objectives within the next five years for which you want to accumulate sufficient funds 
	
	
	20

	f) You want a regular income stream and/or to totally protect the value of your accumulated capital
	
	
	10

	
	
	
	


Section Nine – Investor Risk Profile
	8 For how long would you expect your money to be invested before you would need to access it? (Assuming your Financial Adviser has made plans to meet short term financial objectives and to handle emergencies).
	Client
	Partner
	Score

	
	
	
	

	a) Less than 3 years 0*
	
	
	****

	b) Between 3 and 4 years 20
	
	
	20

	c) Between 4 and 5 years 30
	
	
	30

	d) Between 5 and 7 years 40
	
	
	40

	f) Longer than 7 years 50
	
	
	50

	
	
	
	


Section Nine – Investor Risk Profile
INVESTOR RISK PROFILE SUMMARY

GENERALLY


FOR THIS 



INVESTMENT



1
CONSERVATIVE



ڤ


ڤ

          0 Points


Your overriding priority is to secure your current capital. You are prepared to forego 


interest earnings and growth to ensure that capital is maintained.

2
MODERATELY CONSERVATIVE

ڤ


ڤ 
               1-130 Points


Security of capital is very important, however returns on your investment are also 

important and you can accept fluctuations in the short term (up to 3 years) to achieve 

overall longer term objectives.

3
BALANCED




ڤ


ڤ
           131-220 Points


Security of capital is important however you are prepared to experience some fluctuations 

in capital value to achieve higher than average investment returns in the longer term.

4
MODERATELY AGGRESSIVE

ڤ


ڤ
           221-290 Points


You wish to maximise potential long term growth and you are prepared to take some risks 


and to experience fluctuations in capital value to achieve this.

5
LONG TERM GROWTH


ڤ


ڤ
           291-400 Points


You wish to maximise long term growth and you are prepared to risk capital loss to 


achieve this.
Benchmark Asset Allocation

	
	
	
	
	
	

	
	Conservative Investor
	Moderately Conservative Investor
	Balanced Investor
	Moderately Aggressive Investor
	Long Term Growth Investor

	Australian Cash
	10 – 50
	10 – 40
	5 – 25
	0 – 20
	0 – 10

	Australian Fixed Interest
	25 –55
	25 –45
	10 –30
	5 –25
	0 –10

	International Fixed Interest
	5 –15
	5 – 15
	5 – 15
	0 – 10
	0 – 10

	Australian Property
	0 – 10
	5 – 15
	5 –15
	5 – 15
	5 – 15

	Australian Equities
	5 – 15
	15 –25
	30 –40
	40 –50
	45 –55

	International Equities
	0 –10
	5 –15
	10 – 20
	15 –25
	20 –30

	Return Objectives
	CPI + 2%
	CPI + 3%
	CPI + 5%
	CPI + 6%
	CPI + 8%

	Time horizon
	1 – 2 Years
	2 – 3 Years
	3 – 4 Years
	4 – 5 Years
	5 Years +


Please note that the above asset models are indicative only and may alter in your individual situation.

Ethical Investments

It is important to you that your investments are invested in companies that do not engage in practices that are detrimental to the environment and/or detrimental to society as a whole?

YES / NO

If no please turn over, if yes please answer the questions that follow.

Please note that what is important to one person is not necessarily important to another and that the judgement is an individual decision and subjective.

In particular on a scale of zero to ten please indicate the importance to you of the following with ten being most important.

	Promote investment in
	Scale from 0 to 10

	Engage in positive environmental practices
	1  2  3  4  5  6  7  8  9  10

	Display sound corporate governance
	1  2  3  4  5  6  7  8  9  10

	Engage in positive community relations eg philanthropy
	1  2  3  4  5  6  7  8  9  10

	
	

	Avoid investment in
	Scale from 0 to 10

	Gambling
	1  2  3  4  5  6  7  8  9  10

	Alcohol
	1  2  3  4  5  6  7  8  9  10

	Uranium Mining
	1  2  3  4  5  6  7  8  9  10

	Logging of native forests
	1  2  3  4  5  6  7  8  9  10

	Fossil fuel burning industries
	1  2  3  4  5  6  7  8  9  10

	Animal testing
	1  2  3  4  5  6  7  8  9  10

	Defence / Weapons manufacture
	1  2  3  4  5  6  7  8  9  10

	Tobacco
	1  2  3  4  5  6  7  8  9  10


Are you prepared to compromise some of your ethical values if most others are being supported?

(It is sometimes not practical to expect an investment to be purist in its approach to every single ethical issue.)

YES/ NO

Would you be willing to forgo exposure to specific “heavy weights” if the activities of the companies significantly compromise your ethics?

YES/ NO

Ethos Financial Advisers are specialist ethical investors and can structure a portfolio to meet your individual requirements.

Section Ten – Concern Profile
Rating from 1 to 5

(A higher rating indicates greater concern)



RATING

LIQUIDITY:


How concerned are you that cash is available to meet 


[           ]





emergencies or investment opportunities? (High score indicates 





a desire for assets which can be quickly converted to cash)

CURRENT INCOME:

Do you require to take income from your investments now or can 
[           ]





you support your living needs from other income sources?

(High score indicates a need for income from investments now)

EASE OF MANAGEMENT
To what extent are you concerned that your investment program

[           ]





be easy to manage or not require your time to manage?

ESTATE:


How important to you is leaving money beyond the family home 

[           ]

for your family?



YOUR ATTITUDE TO INVESTMENTS:

What is the best investment that you ever made? ___________________________________________________________________________________________

___________________________________________________________________________________________

What is the worst investment that you ever made? ___________________________________________________________________________________________

Over what time period do you judge the performance of investments?






YEARS

1SYMBOL 127 \f "Monotype Sorts"    2SYMBOL 127 \f "Monotype Sorts"    3SYMBOL 127 \f "Monotype Sorts"    4SYMBOL 127 \f "Monotype Sorts"    5SYMBOL 127 \f "Monotype Sorts"    6SYMBOL 127 \f "Monotype Sorts"    7SYMBOL 127 \f "Monotype Sorts"    8SYMBOL 127 \f "Monotype Sorts"    9SYMBOL 127 \f "Monotype Sorts"    10+SYMBOL 127 \f "Monotype Sorts"
ARE THERE ANY PARTICULAR INVESTMENTS OR INVESTMENT FUND MANAGERS THAT YOU PREFER?

___________________________________________________________________________________________

___________________________________________________________________________________________

ARE THERE ANY PARTICULAR INVESTMENTS OR INVESTMENT FUND MANAGERS THAT YOU DISLIKE?

___________________________________________________________________________________________

___________________________________________________________________________________________

Section Eleven – Wealth Protection

Section A

General Insurance

Are your home and contents insured?





YES / NO / UNSURE

Is the level of cover appropriate to the value of your home and contents?

YES / NO / UNSURE

Are other significant assets insured such as your car, holiday home etc?

YES / NO / UNSURE

Section B 

Life Insurances

Do you have life insurance in place?






YES / NO / UNSURE

Is your life insurance held through your superannuation fund?


YES / NO / UNSURE

Do you have Total and Permanent Disablement (TPD) insurance in place?
YES / NO / UNSURE

Is your TPD insurance held through your superannuation fund?


YES / NO / UNSURE

Do you have trauma/ crisis insurance?





YES / NO / UNSURE

Do you have income protection insurance?





YES / NO / UNSURE

Do you have any other insurances in place?





YES / NO / UNSURE

If you answered yes or unsure to any question in Section B please ensure you attach the latest copy of your policy document(s).

Section Twelve – Background Information 

OTHER ADVISORS:
ACCOUNTANT 
Name:
Firm:

Address:


Phone:

Fax:

How long have you dealt with them?  [Years]  


SOLICITOR

Name:
Firm:

Address:


Phone:

Fax:

How long have you dealt with them?  [Years]  



INSURANCE BROKER
Name:
Firm:

Address:


Phone:

Fax:

How long have you dealt with them?  [Years]  



STOCK BROKER
Name:
Firm:

Address:


Phone:

Fax:

How long have you dealt with them?  [Years]  



Section Thirteen – Other Issues / Notes

Are there any other relevant issues that have not been raised or discussed?

Are there any problems or potential problems, either now or in future, that you feel may effect your financial situation?
Is there anything that is unclear or of concern to you regarding financial planning / investments?
Section Thirteen – Other Issues / Notes
ADVISER NOTES:
Section Fourteen – Client Statement



The Financial Planning Process



The Financial Planning Association of Australia (FPA) defines the six components



in the financial planning process as;

· Collection & analysis of all relevant data

· Identification of financial problems 

· Identification of financial goals, objectives & priorities

· Provision of written report of recommendations and alternatives

· Co-ordination and implementation of recommendations

· Provision of periodic reviews and plan updates.

THE  INFORMATION  SET  OUT  IN  THIS  FORM  ACCURATELY  REPRESENTS  MY / OUR  INVESTMENT OBJECTIVES, FINANCIAL  SITUATION  AND  PARTICULAR  NEEDS.

I  /  WE  ARE  NOT  AWARE  OF ANY INFORMATION THAT WE HAVE  NOT  DISCLOSED WHICH  WOULD  BE  RELEVANT  TO  THE  MAKING  OF  A  RECOMMENDATION  BY  AN  ADVISER.

I  /  WE  UNDERSTAND  THAT  THE  STRATEGY AND ANY INVESTMENT  RECOMMENDATIONS WILL  BE  BASED  SOLELY  ON THE  INFORMATION  SUPPLIED  IN  THIS  FORM.

SIGNED:
____________________________________________________DATE:_____/_____/_____

SIGNED:
____________________________________________________DATE:_____/_____/_____

SIGNED:
____________________________________________________DATE:_____/_____/_____

Section Fifteen – Privacy Statement

Ethos Financial Advisers respects your privacy.

Protecting your personal information has always been important to Ethos Financial Advisers and is now required by law.  Changes to the Privacy Act 1988 (Cth) mean that Ethos Financial Advisers must handle your personal information in accordance with a set of National Privacy Principles.

At Ethos Financial Advisers we only collect the information that is necessary in order to enable Ethos Financial Advisers to provide a particular service to you.  By this we mean formulating and implementing financial and risk management strategies for you, and providing you with information in relation to opportunities available to you as a client of Ethos Financial Advisers.

Your personal information will not be used or disclosed for any other purpose without your consent, except where required by law. For example, Ethos Financial Advisers may be required to report certain information to Government bodies for statistical or tax related purposes.

The personal information collected by Ethos Financial Advisers either from you or from a source approved by you may include your contact details, date of birth, financial and investment details and Tax File Number (if you have chosen to quote it).  Over time, this will be supplemented with other information necessary to allow Ethos Financial Advisers to continue to provide services to you.

We have stringent security measures in place and the staff who handle your personal information have the knowledge, skills and commitment to protect it from unauthorised access or misuse.

As a Ethos Financial Advisers client, you may ask to see the information we hold about you and to have it corrected if required.

To find out more about the personal information we hold and how it is handled or if you wish to make a complaint about a possible breach of privacy, please call (03) 9620 2001.

If you would like more information about the Privacy Act 1988 (Cth), you can contact the Federal Privacy Commissioner’s hotline service on 1300 363 992.

I  /  WE HAVE READ & UNDERSTOOD THE  ABOVE POLICY STATEMENT.

I  /  WE AGREE TO PROVIDE MY/OUR TAX FILE NUMBER/S TO Ethos FINANCIAL ADVISERS. I / WE AUTHORISE THAT THE NUMBER/S BE HELD ON FILE AND USED AS REQUIRED.

SIGNED:
____________________________________________________DATE:_____/_____/_____

(Client 1)

SIGNED:
____________________________________________________DATE:_____/_____/_____

(Client 2)

IMPORTANT NOTICE TO CLIENT





Australian Financial Services Law requires that an adviser making an investment recommendation must have reasonable grounds for making that recommendation. This means that the adviser must conduct an appropriate investigation as to the investment objectives, financial situation and particular needs of the person concerned. The information requested in this form is necessary to enable a recommendation to be made on a reasonable basis and will be used for that purpose.  Should the information given be incomplete or inaccurate the resultant advice given by a representative will not be appropriate to your individual circumstances.









